
Deeper perception

More aware control

Healthier spaces

Gets the best out of spaces

for real well-being

www.vitonode.com



Indoor quality matters more than ever!

Early human Agrarian era Industrial age Digital era

Adam always in nature Farming, mostly outside Indoors outweigh 

outdoors

indoors90%

Adam’s journey indoors

daily21h



Indoor environmental factors 

Human exposure

physical & mental health
Health & quality of life issues

VOC

The silent link between indoor environment & health



Indoor consequences are undeniable!

“Poor indoor environments contribute to                     annual productivity loss in the EU.”

(EU Commission report)

“CO₂ levels above 1000 ppm can reduce cognitive performance by up to                     .”

(Harvard study)

“Indoor air quality can be up to                     worse than outdoor air.”

(WHO)

€260B 

20%

5x

Evidence that demands action



Hardware

PCB
+

fully programmed 
microcontroller

Enclosure
+

packaging

MBSE-based 
computational 

engine

Context-aware 
control logic

Multi-tenant 
SaaS platform

Web, iOS, & 
Andriod 

applications

Software

From sensors to smart decisions



IoT has matured

but health-centered 
automation hasn’t

VitoNode bridges the tech–health gap.

With deep analysis and responsive, health-
centered automation

Why now?



TAM

Hardware sales (one-time revenue) Subscription (annual recurring revenue)

SAM

SOM

TAM

SAM

SOM

€255 B

Hardware TAM (Worldwide)

€152 B

Hardware SAM
(50% of TAM)

€127 M

Hardware SOM
(0.1% of SAM)

€130 B

Subscription TAM (Worldwide)

€78 B

Subscription SAM
(50% of TAM)

€65 M

Subscription SOM
(0.1% of SAM)

Sources: Statista, WHO, European Commission, and others (UNESCO, Eurostat, Destatis, UN Habitat, EAU, STR, Hospitality Europe)

SOM reflects a 10-year revenue capture scenario.

Market potential



Scalable revenue from hardware + SaaS

Device sales (One-time) SAAS Annual Recurring Revenue (ARR)
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VitoNode’s revenue potential



Validation & market entry

2025

Post-pilot growth

2027

2026

Scaling up

Expansion

2028

Start point

2024

• Research outcome from PhD

• Concept & MVP design

• First internal prototypes

• Pilot-ready hardware & software

• Initial tests & certifications

• Pilot phase (offices & care)

• First subscriptions live 

• Preparation for seed round

• 600+ devices in B2B segments

• Wider integration of control logic

• Partnerships & IP agreements

• 1600+ units, reseller programs

• New sensor variants

• SaaS with AI-powered analytics integration

• Preparation for Pre-Series A

• 4000+ units

• Series A & international rollout

VitoNode timeline



We are actively looking for collaboration and support in the following areas:

Pilot customers

Pioneering institutions to test & 
shape the future of indoor health
Nursing homes, schools, offices, and 
public buildings

► What we offer:
• Ready-to-use, tested product
• Personalized pilot support
• Exclusive co-creation opportunity

1

Funding partners

Grants & public funding 
organizations
Focused on sustainability, health, 
and social innovation

► Contribution:
• Supporting impactful deep tech
• Empowering a female-led startup

2

Investors

Capital to scale

► Focus areas:
• Production
• Sales & Distribution
• Tech Optimization (MBSE + Control 
Logic)

3

Let’s build the future of indoor health – Together



Dr.-Ing. Lena Golgolnia

Co-Founder | CEO

• PhD in Digital Healthy Indoors, specializing in Systems Engineering & software solutions 

(University of Cambridge & TU Dresden)

M.Sc. Alan Mana

Co-Founder | COO

• MSc in Energy Systems Engineering 

• Cross-functional expertise in Engineering, Finance and Business Development 

Our team



Email: contact@vitonode.com

Phone & WhatsApp: +49 157 57 804 893

Website: www.vitonode.com

Let’s discuss how we can scale VitoNode together

mailto:lena.golgolnia@vitonode.com
http://www.vitonode.com/
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